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A successful renovation can be a dream come
true, but without careful planning and manage-
ment, it can be a nightmare. Be informed.
Before you pick up a hammer, pick up a book or
a video on home renovation. Talk to friends and
Why Renovate? neighbours who've renovated. Explore all the
Everyone has a different reason for wanting to renovate. Sometimes it's the simple need for a Options, and remember the carpenter's creed:
change. Other times, the motivation is more practical. If you wake up one day with a puddle inthe Measure twice, cut once. Mist{:\kes on paper are
basement and a water-stained ceiling, you know you have to act fast. easy to fix and inexpensive. Mistakes on the job
From the planning stage to the final touches, the renovation guide available at are not. The follo_Wln_g ques’glons V.V'” h.elp UELS
shares their experience and knowledge with you. And it tells you about some of the first-rate sure you're heading in the right direction.
resources they have developed to deal with all kinds of renovation issues. In general, there are
three types of renovation: lifestyle, retrofit, and maintenance and repair.
+Lifestyle renovations improve your home and your way of life. They might involve building a sun 1 |s Your Renovation Practical?
room for pleasure, or converting unused attic space into living quarters to meet your changing 2. Will You Get Your Money's Worth?
needs. 3. Is your Renovation Adaptable and Enviro
-Retrofit projects usually focus on your home's shell or mechanical systems. Examples are upgrad- Smart?
ing your insulation, replacing your furnace, or putting on new siding.
Maintenance and repair renovations protect the investment you have made in your house Article produced by CMHC
through activities such as caulking windows, reshingling your roof, or replacing your eaves.

Residential Sales by Price Residential Sales by Price
Year to Date Year to Date

PRICE RANGE 2011 2010 TYPE 2011 2010
$0to $200,000 14 7
$200,001 to $240,000 27 10 Acreage 14 28 Royal LePage is committed to keep-
$240,001 to $280,000 33 38 Acreage/House 69 A ing you informed about the latest
$280,001 to $320,000 107 67 Acreage (Waterfront) 2 4 from the Canadian real estate market.
$320,001 to $360,000 160 Business 12 (Bl From real estate pricing trends to
$360,001 to $400,000 193 Townhouse 398 innovative ways to market your prop-
$400,001 to $440,000 212 Condo 533 erty, We’I(I]I mafke su;e yo;J gﬁtltimely
news and information to he ou
5440,001 to 480,000 135 Duplex 40 make smart real estate decli?si())/ns.
5480,001 t0 5520,000 134 Farms U Stay current by reading our most
$520,001 to $560,000 98 IC&C 74 recent news items at
$560,001 to $600,000 65 IC & Lands 2 www.royallepage.ca or viewing older
$600,001 to $999,999 170 Lots news in our archives.
$1 Million and over 35 Leases 19
Lots (Waterfront)
Multi-Family 2
Multi-Plex 4
Recreational 7

Average house price $517,864 Residential 1383 223 1418 643
Median house price $427,000 Res. (waterfront) 21

Number of houses listed 362 Timeshares 0

Number of lakeshore houses sold 1

Average mobile home price $108,104
Total value of sales $113,341,833
Total value of sales (2010) $121,046,673

Helping you is what we do.
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This newsletter is not intended to solicit properties that are currently listed for sale, or to induce the breach of any contract. A n‘ PUBLICATION DESIGN
Should you not want this publication please call me at 1-800-421-3214. real media..




